CNP |

TECHNOLOGIES

Position: Senior Account Executive
Location: Charlotte, NC (Hybrid/Onsite)

CNP Technologies is seeking a driven and experienced Senior Account Executive in the Charlotte,
NC area. This is a high-impact sales role focused on building lasting customer relationships,
developing new business, and driving growth across our portfolio of IT and Communications
solutions and services.

We’re looking for a proven sales professional who thrives in a strategic, consultative environment
and has a track record of successfully selling IT infrastructure, cybersecurity, managed services,

and unified communications. If you’re motivated by results, energized by customer success, and
ready to be part of a collaborative and innovative company, we want to talk with you.

About CNP Technologies

For 25 years, CNP Technologies has been a trusted IT and Unified Communications solutions
provider helping organizations build, manage, protect, and support their technology environments.
From mission-critical infrastructure and cybersecurity to cloud, communications, and managed IT
services, we partner with businesses to address their most compelling challenges and enable their
business success.

You’ll be supported by a world-class presales and engineering team, strong vendor partnerships,
and a large base of loyal customers. At CNP, you’ll have the tools and resources to succeed — and
the opportunity to make a real impact. If you are looking to bring a high-performance mindset to a
company that can help you achieve top results — take a look at CNP

What You’llDo

e Drive sales results by identifying, pursuing, and closing opportunities with mid-market and
enterprise customers

e Communicate CNP’s compelling value proposition and defendable differentiators to
business executives, IT leaders, and business stakeholders

e Investinyourself and maintain a deep expertise about the IT and Communications
solutions that address our clients and prospects compelling needs and pain points

e Collaborate with CNP operations, engineering and delivery teams to ensure world class
outcomes for our clients

e Track pipeline, forecast opportunities, and manage customer information with attention to
detail, accuracy, and timeliness

What We’re Looking For
e 5+ years of proven success in IT sales (infrastructure, cybersecurity, managed services,
cloud, or unified communications preferred) — and/or a defendable track record of top
performance in sales



e Consultative salesapproach withtop notch communication, presentation, and negotiation
skills
e High energy, results-oriented mindset

Do you think you can help us grow? Are you confident in your track record and ability to create
results? Want to be rewarded for top performance?
Apply today and become part of the CNP Technologies team in Charlotte, NC.



